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Programme

directed dista

directed practical Lecture/directed L ecture/practical study/practical learr

Subjects ECTS Semester Lecture sudy  dlass study dass

class cou
UE3.1-
Marketing
: Semestre
Construire 1 19 81 15
les actions

marketing



directed dista
study/practical learr
class cou

directed practical Lecture/directed L ecture/practical

Subjects ECTS Semester Lecture study  class study class

Charger le détall
UE4.1 -

Marketing

: Semestre
Conduire 2

les actions

marketing

2.5 26.5 13

Charger le détall

directed dis
study/practical lec
class C

directed practical L ecture/directed L ecture/practical

Subjects ECTS Semester Lecture sudy  dlass study class

UE3.2 -

Vente:

Vendre une 7 fem&‘”e 6 455 25
offre

commerciae

Charger le détall

UE4.2 -

Vente:

Vendreune 6 Semewe 2 95 25
offre

commerciae

Charger le détall

directed
study/practical
class

directed practical L ecture/directed L ecture/practical

Subjects  ECTS Semester Lecture study  class study class

UE3.3 -

Communication

commerciae: Semestre
Communiquer 1

|'offre

commerciae

13 45 20

Charger le détall

UEA4.3 -

Communication

commerciae: Semestre
Communiquer 2

I'offre

commerciae

2 12 22.5

Charger le détall
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directed (
study/practical
class

directed practical L ecture/directed L ecture/practical

Subjects ECTS Semester Lecture study  class study class

UE3.4 -
Business
dével oppement

- Participer a
lasradge 4  omestre 305 8

marketing et
commerciae
de

I'organisation

Charger le détall

UE4.4 -

Business

développement

. Participer ala

stratégie 4 gemes”e 05 345 11
marketing et

commerciae

de

I'organisation

Charger le détall

directed distan
study/practical learni
class COour ¢

directed practical Lecture/directed L ecture/practical

Subjects ECTS Semester Lecture sudy  class study class

UE35 -

Relation

client :

Manager 4 femeire 1 305 75
la

relation

client

Charger le détall

UE45 -

Relation

client :

Manager 6 geme‘”e 05 345 16
la

relation

client

Charger le détall
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